
 

2010

GAUGHAN COMPANIES
Annual Market Report

Retail
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 Sale Listings
CENTER TYPE Neighborhood Centers Community Centers Regional Centers Downtown Retail
 2007 2008 2007 2008 2007 2008 2007 2008
 28  36  4  12  1  2  0  0

AVAILABLE BUILDING INVENTORY – SALE & LEASE
Number of Listings by Center Type
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VACANCY BY CENTER TYPE

 Lease Listings
CONTIGUOUS SF 0-10,000 SF 10-25,000 SF 25-50,000 SF 50-100,000 SF 100,000+ SF
 2007   2008 2007   2008 2007   2008 2007   2008 2007   2008

Neighborhood Centers 279 288 65 56 18 17 1 3 0 1
Community Centers 48 69 22 32 8 15 5 8 1 2
Regional Centers 14 15 5 6 4 3 2 0 2 0
Downtown Centers  10 8 4 3 0 0 0 0 0 0

NOTABLE DEVELOPMENTS

NAME CITY SQ. FOOTAGE DEVELOPER STATUS RETAILERS
West End St. Louis Park 350,000 Duke/Jeffery Anderson U/C Kerasotas, Roundy’s Fresh
Spirit River Phase I Cambridge 250,000 Opus U/C Lowe’s & Kohls
Windsor Plaza Eden Prairie 60,000 Solomon Real Estate U/C Kona Grill, Hot Mama,   
     Jason Deli
North Branch Marketplace  North Branch 70,000 Solomon Real Estate U/C County Market 
     (80,000 SF Shopko is open)

          

The Statistics contained herein are from the 2009 MNCAR Market Report for the Twin Cities Metropolitan area.  Information herein has been obtained from sources believed reliable.  While we do not doubt its accuracy, we have not verified it and 
make not guarantee, warrantee or representation about it.  It is your responsibility to independently confirm its accuacy and completeness.  Any Projections, opinions, assumptions or estimates used are for example only and do not represent the
current or future performance of the market.  This information is designed exclusively for use by Gaughan Companies clients, and cannot be repreduced without the prior written permission of Gaughan Companies.
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QUOTED NET RENTAL RATES BY CENTER TYPE

 

 

The Statistics contained herein are from the 2009 MNCAR Market Report for the Twin Cities Metropolitan area.  Information herein has been obtained from sources believed reliable.  While we do not doubt its accuracy, we have not verified it and 
make not guarantee, warrantee or representation about it.  It is your responsibility to independently confirm its accuacy and completeness.  Any Projections, opinions, assumptions or estimates used are for example only and do not represent the
current or future performance of the market.  This information is designed exclusively for use by Gaughan Companies clients, and cannot be repreduced without the prior written permission of Gaughan Companies.



2008 MARKET OVERVIEW

    Avg Quoted
 Total Universe SF Vacant SF % Vacant Rate ($) Avg Op Exp/SF Avg Taxes/SF
MARKET 2008 2008 2008 2008 2008 2008

CBDs  1,291,746 252,894 19.6 23.07 10.83 3.74
        
Community  18,991,405 1,140,353 6.0 19.08 3.14 4.09
        
Neighborhood  21,566,616 1,950,038 9.0 16.41 3.34 3.46
      
Regional  20,205,646 1,070,421 5.3 36.50 7.00 7.35
        

TOTAL MARKET  62,485,413 4,413,706 7.1 18.92 3.82 3.92

   

 

 

Annual Retail Market Report 

 

 

The Statistics contained herein are from the 2009 MNCAR Market Report for the Twin Cities Metropolitan area.  Information herein has been obtained from sources believed reliable.  While we do not doubt its accuracy, we have not verified it and 
make not guarantee, warrantee or representation about it.  It is your responsibility to independently confirm its accuacy and completeness.  Any Projections, opinions, assumptions or estimates used are for example only and do not represent the
current or future performance of the market.  This information is designed exclusively for use by Gaughan Companies clients, and cannot be repreduced without the prior written permission of Gaughan Companies.



GROUND RULES
• Multi-tenant retail properties in the 7-county metro area in excess of 30,000 square feet.
• Rental rates are based on quoted net rates exclusive of transaction costs. Actual effective rates will vary.

DEFINITIONS
• Existing Projects: Building construction completed prior to December 31, 2008.
• Vacant space: Space that is unoccupied and not under lease.
• Absorption: The positive or negative difference in the amount of space occupied between December 31, 2007 and 

December 31, 2008.
• Space that is physically occupied by a tenant prior to December 31st, 2008, but marketed for lease is considered 

occupied space.
• Sublease space, either physically occupied or vacant, is considered occupied space in the universe until the lease  

expires.
• Space occupied by a tenant on a month-to-month lease that is also marketed for lease to a new, long-term tenant is 

considered occupied space.
• The report does not track “shadow” space, or buildings that are leased by tenants who are not using the space but not 

trying to sublease it.
• Contiguous space: Having a common boundary; space that is directly adjacent to another space or spaces.
• Average quoted rates were based on single, double, or triple net rates.

PROFILE OF PROJECT TYPES
Regional Center: 400,000 square feet and up
Community Center: 150,000-399,999 square feet
Neighborhood Center: 30,000-149,999 square feet
Central Business Districts of Minneapolis & St. Paul: Regardless of square footage
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